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ENGLISH VERSION

Instructions : (1) Attempt all questions on the basis of internal
option.
(2) Figures to the right side indicate marks of
questions.

1 What is promotion mix ? Explain the main elements of 20
promotion mix.
OR
1  Explain the meaning of personal selling. Explain the 20
process of personal selling.

2  What is salesmanship ? State the elements and 20
importance of salesmanship.
OR
2 Give definition of advertising. State the objectives and 20
role of advertising media in selling.

3  What is market segmentation ? Discuss the different 15
ways to market segmentation.
OR

3 Give definition of sales organization and state the types 15

and functions of sales organization.

4  What is rural marketing ? Explain the importance and 15
difficulties of rural marketing.
OR
4  Write short notes : (any three) 15
(1) Marketing Communication
(2) New Sales Policies
(3) Tele Marketing
(4) E-marketing
(5) Sales Management.
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